Calculate the Cost of your Sales Promotion:
Calculate the Cost of Your Promotion.  You cannot lose money; however, you can break even  Definition:  Break Even Point:  reach a point in a business venture when the profits are equal to the costs.	 
Example:  I am doing a BOGO Sales Promotion with a Tag Line "One for Now, One for Later – BOGO Monster Energy!"
Retail of my entire "One for Now, One for Later – BOGO Monster Energy!" purchase requirement: 
Retail Price for 1st Monster: 					$3:00
	retail of Second Monster: 					$0.00
	Total Retail of my Promotion:							$3.00
Cost of my entire purchase requirement:
Cost of 1st Monster 				 1:  $1.60
Cost of Second “Give Away” Monster 		2:  $1.60
Total Cost: 									$3.20
Am I making money or losing money?  							-.20	
Because I am Losing money, I need to rework my promotion to Break Even or make money. So, I could do a Buy one get one for $1.50.  This way my Total Retail Prices is $4.50, my total cost is $3.20 and I will still earn a profit of $1.30.
Your Promotion:
Describe your promotion:  										
What items must be purchased, won, or given away?  							
Calculate the cost of your promotion in the space below: 
	Retail of my entire purchase requirement:
List the retail price (what customers pay for it) of your promotion:

	List Your Items
	What will you retail them each for

	
	

	
	

	Total Retail Price of your sales promotion.  Add each Item together
	



	Cost to your business for the entire purchase requirement:

	Items
	Cost:  (get from your instructor: 

	
	

	
	

	Total Cost of your sales promotion (add all together)
	



What is your total
	Are you making money?

	Total Profit:  Promotion (Subtract your cost from retail in table above)
	

	Are you Breaking Even, or Making Profit?
	



Rework your Promotion until you are at a Break Even or still making Profit
